
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

 

The FTC Methods programs are designed to teach Bank Employees how to grow existing customer relationships – both Personal and 
Commercial – and develop a never ending chain of new ones.  Our highly effective programs are the culmination of over 25 years of 
research in the fields of retail bank sales, human behavior, positive psychology, and emotional intelligence.  We offer an incomparable 
inside vision, field proven techniques, and a complete understanding of how to master the capabilities demanded in today’s tough 
banking environment to be more profitable.   
 
FTC Methods Inc. has been increasing sales in Core Deposits, Commercial Deposits, and Investment Sales in banks throughout the New 
York – New Jersey – Pennsylvania – Connecticut region.  Through our proven professional development programs, sales rallies, keynote 
speeches, and seminars we have developed hundreds of employees into self-directed sales leaders.  All of our programs incorporate the 
newest, proven, personal success principles that are vital to some of the most profitable Fortune 500 companies in America such as 
Cisco Systems, UPS, and Pfizer.   Every program is designed to mentally and emotionally prepare sales people for the challenges they 
will face in achieving overall success, as well as provide the tools, techniques, skills, and plans to achieve results.  Our dynamic 
presentations deliver cutting edge information in an exciting, motivational manner that is easily understood and gets lasting results.   

FTC Methods Inc.  Eric Laurens  (201) 247-1642 
121 Hawkins Place #137 Director  eric@ftcmethods.com 
Boonton, NJ 07005     ftcmethods.com 


